


Lau g h to n We a Lt h adv i s o ry gro u p

The Laughton Wealth Advisory Group of 

Wells Fargo Advisors is dedicated to helping 

our clients simplify the many complex aspects 

of wealth management by delivering clarity 

for their current situation and future goals, a 

structured plan for achieving those goals, and 

confidence that we're working towards their 

success. 

Our mission is to provide a variety of financial 

services based on a disciplined approach to 

money management. We seek to develop long-

term relationships with our clients, providing 

recommendations tailored to their unique 

goals. We incorporate national research, in-

depth due diligence and appropriate investment 

suggestions into each investment plan. Our 

reputation is built on impeccable integrity, 

superior service and a strong work ethic.

James R. Laughton Jr., CIMA

Managing Director - Investment Officer

Wells Fargo Advisors, is a trade name used by Wells Fargo Clearing Services, LLC, Member FINRA/ SIPC



W e a Lt h  M a n a g e M e n t  p ro c e s s

Clarity • Structure • Confidence

Using our Wealth Management Process, our practice delivers a structured approach to 
developing and maintaining your investment plan.

Our process allows us to help you continually stay on track with your goals, and help you reach them. 
With our Wealth Management Process, your plan information is kept organized, accessible and current, 
helping you make the most of potential financial opportunities while seeking to avoid unnecessary fees 
and taxes along the way. We keep you informed of results and comfortable with our progress through 
regular reviews. Ongoing periodic reviews helps ensure that your plan remains in alignment with your 
goals, and allows us to make minor adaptations as they change over time. With a structured plan and a 
process for maintaining it in place, you'll always know what's been done, what's coming next, and that 
we are taking care of it.

o u r  p ro c e s s

St e p 1

Qualify

Not every advisor is a good fit for every client. At 
our first meeting, we will introduce you to our 
process and approach. We will get acquainted 
with you and your financial needs and decide if it 
makes sense for us to work together.

St e p 2

DiScover

In Step 2, we will engage in an intense and comprehensive discovery process to uncover all the details 
of your wealth situation, including strengths, risks, and opportunities. We will gain a complete 
understanding of exactly what you want your plan to accomplish.

St e p 3

Define

Now that we understand your current situation and goals, we will analyze what we have learned and 
define a clear investment strategy that focuses on your key issues and addresses potential problem areas.
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St e p 4

 implement

Once defined, we put your strategy to work for you. We will establish any necessary new accounts, 
initiate the account transfer process and provide online access instructions. We will also provide you with 
your own customized Laughton Wealth Advisory Group binder, which organizes important information 
and the details about your specific plan.

St e p 5

 monitor

After the initial execution of your plan, we will continue to coordinate and oversee your investment 
portfolio and make sure it stays on track with your goals. Quarterly performance reports and periodic 
review meetings will keep us up to date with any changes in your life. We will keep you up to date with 
our progress on an ongoing basis.



o u r  e x p e r i e n c e

We execute a carefully designed system for reviewing the following areas of focus with the clients 
we serve. It is important that we have a complete understanding of all areas of the client’s wealth 
management strategy to ensure alignment with their lifetime goals.

aSSet allocation StrategieS

Determining how much to invest in stocks, 
bonds, and cash may be one of the most 
important decisions you will make regarding 
your investment plan. We provide advice and 
counsel to help you determine the appropriate 
asset allocation based on your lifetime goals 
and risk tolerance.

inveStment management*

Advisory (fee-based) account management 
focuses on the long-term benefits of your 
Wealth Management strategy. We provide 
specific recommendations on how we will 
manage your investments. We will apply 
consistent strategies to handle day to day 
decisions of what to buy and sell. We will 
review performance and style allocation 
regularly and recommend changes as necessary 
to help achieve your lifetime goals.

retirement income StrategieS

Most of the clients that we work with would like to maximize their cash flow during retirement. They 
also want confidence that their retirement income plan is conservative and sustainable throughout their 
lifetime. We design the strategy that works for you and provide a system for continual review to make 
sure it stays on track.

liability management

Focusing on both sides of your personal balance sheet is a crucial part of your investment plan. We will 
work together to review your liabilities to help ensure you are using the best options for your situation. 
Through our Wells Fargo affiliates, we offer access to lending and banking services.

lake tahoe

*Advisory services are not designed for excessively traded or inactive accounts, and may not be suitable for all investors. 



Wealth tranSfer planning

It is important that your investment plan is properly integrated with your estate plan. Our process designs 
investment strategies in the context of multi-generational wealth transfer. We work with your Estate 
Planning Attorney to make sure that we understand your estate plan so our strategies complement their 
work.

family Security1

Insurance is a critical part of any investment plan. We will review your life, health, long term care, and 
disability coverage with your insurance professional to make sure your policies are strong.

online account ServiceS2

Well Fargo Advisors offers Access Online, available exclusively to our clients via a secure connection on 
the web at wellsfargoadvisors.com, which brings our clients around the clock access to their account 
information.

emeralD bay, lake tahoe

1 Wells Fargo Advisors is not a legal or tax advisor. You should consult with your attorney, accountant and/or estate planner before taking any action. Insurance 
products are offered through nonbank insurance agency affiliates of Wells Fargo & Company and are under written by unaffiliated insurance companies.
2 Access to the services may be limited, delayed or unavailable during periods of peak demand, market volatility, system upgrades or maintenance, or electronic, 
communication or system problems, or for other reasons. 



J a M e s  r L au g h to n ,  J r . ,  ciMa®
Managing Director - investMent officer

A native Nevadan, Jim began his career in the financial services 
industry in 1981 as a Financial Advisor with Prudential 
Securities, a predecessor firm to Wells Fargo Advisors. Jim was 
promoted to Associate Vice President – Investments in 1986 and 
became the Branch Manager of the firm's Reno location in 1988. 
In 2002, he stepped down from his managerial duties to devote 
all his efforts to helping his clients manage their wealth.

Jim served for seven years on the Branch Managers Advisory 
Council - a group of Wells Fargo Advisors' top branch 
managers who obtain feedback from fellow team members to 
identify opportunities for policies and process improvements, 
escalate global issues, and provide valuable input for various 
firm projects and initiatives. He has also been recognized for 
his high degree of professional achievement with appointment 
to the firm's Premier Advisor Program from 1998 to 2017
(reflects a high level of standards as measured by one or more 
of the firm's criteria for business production, completion of 
educational components and professionalism.) Jim was named 
as one of Barron's Top 1,000 Advisors in the U.S. for 2009, 2010, 2011, and 2012. And in 2014 
and 2015 as one of Barron's Top 1,200 Advisors in the U.S .*  In 2016, Jim was named to the 
Financial Times Top 400 Advisors List. ** Jim holds his Series 7, 63, 65, 3 and 8 securities 
registrations as well as his State of Nevada and California Life and Health insurance license. 
California insurance license number 0C34086.

Jim earned his bachelor's degree in finance and investments from the University of Southern 
California in 1981. Jim has also obtained his Certified Investment Management Analyst degree 
from the Haas School of Business, University of California at Berkley. He has lived in the Reno area 
since 1959 and has been active in the Reno South Rotary Club since 1986. He enjoys all the 
activities the area has to offer, such as golf, skiing, hunting and fishing. Jim and his wife, Jamie, have 
four children: Alicia, Trent, Lauren and Taylor.

* The rankings reflect assets under management, revenues, quality of the advisors' practices and other factors. Institutional assets are given less weight in the scoring. For 
2010-2012, the rankings were based on data provided by over 4,000 advisors.  Investment performance wasn’t an explicit component. For 2009, the number of advisors 
shown for each state was based on the total population of the state, so larger states had larger listings. Total assets were all assets overseen by the advisor’s team, including 
some that were held at other institutions. Portfolio performance was not a criterion because most advisors do not have audited track records. Criteria was based on more 
than 3000 filtered nominations from more than 100 investment, insurance, banking and other related independent financial service firms.

** The rankings are based on data provided by investment firms. Factors include assets under management, experience, industry certification and compliance records. 
Investment performance and financial advisor production are not explicit component.



a b o u t W e L L s F a rg o a dv i s o r s

a national inveStment firm With a heritage of client Service

Wells Fargo Advisors is one of the nation's premier financial services firms. Its brokerage business is 
represented by more than 14,000 Financial Advisors nationwide and was born out of the Wells Fargo 
& Company's 2009 acquisition of Wachovia Corporation.*

our Deep financial ServiceS rootS reach back more than 150 yearS

Beginning in 1879, Wachovia Securities grew through mergers with some of the industry's most 
respected regional and national firms, including the 2007 acquisition of A.G. Edwards, Inc., by 
Wachovia Corporation. Throughout their histories, Wells Fargo Advisors' predecessors were known for 
exceptional service based on trust and knowledge and for corporate cultures that put client needs above 
all else.

a non-bank affiliate of WellS fargo & company

Wells Fargo Advisors is a non-bank affiliate of Wells Fargo & Company, one of the nation's largest**, 
strongest, and most respected financial institutions. In business since 1852 and named on Fortune 
magazine's "World’s Most Admired Companies" list for 2009, 2010, 2011, and 2015 Wells Fargo is 
known and respected for its responsible stewardship of its clients' assets.

6005 Plumas Street, Suite 200 
Reno, Nevada 89519 

T: 775.688.4728 • F: 775.688.4750 
Toll Free: 800.654.5338 

www.laughton.wfadv.com

Wells Fargo Advisors, is a trade name used by Wells Fargo Clearing Services, LLC, Member FINRASIPC

*Data as of September 30, 2017 based on the separate registered broker-dealers and non-bank affiliates of Wells Fargo & 
Company: Wells Fargo Clearing Services, LLC and Wells Fargo Advisors Financial Network, LLC, members SIPC.
**Based on number of Financial Advisors
CAR #1117-04194




